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Andhra Pradesh Real Estate
Developers' Association




   

     




Flat No: 102, 1st Floor, Tirumala Shah Apartments, Ameerpet Cross Roads,





    Yellareddyguda Road, Ameerpet, Hyderabad – 500 073.




       Tel: 65572184 Telefax: 23733464 Cell: 98480 32733 & 99898 44467






      APPLICATION FOR MEMBERSHIP
                            


              







              PARTICULARS

Name


         :   











          

(In Block Letters)

Fathers Name

         :   









                
                                           

Date of Birth

         :   










                     
Educational Qualification      :     Academic   


                        Technical    
                                           
     
          Nature of Business        :   












         Occupation prior to 

         Realty business               :   












Status of the Company           :   Proprietary   
      Partnership                 Private Limited              Limited Concern    
                                

Note: Tick whichever is applicable. If a Partnership, give particulars of the Co-Partners.

                                                            A   













    














                 B   











Name of the Company/Firm  :  











         
(Enclose Photostat copy of

Certificate of Registration)

Company Address
          :














 


























     

Residential Address
          :











































Contact Nos.

          : 
O  




        R  









            Cell  


    Fax 
        

     Email 

                  
               




Major Projects Executed        : 
A  
















B  
















C  
















D  











Annual Turnover
          :  












(Approx)
  












        P.T.O.
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       PAYMENTS

	Life Membership Fee

(One time Payment only)
	Rs.2,00.000/-

	Annual Membership Fee

(Rs.10,000/- to be paid annually in April / May)
	Rs.60,000/-

   (Initially) 


Particulars of Payment of Membership Fee:-
Paid a sum of Rs ___________________ (Rupees) ​​​​​​​​​​​​​​​______________________________________________________ (only), by Cash/Cheque No ___________________ Dated ___________________ Drawn on _______________________________ _____________________________ in favour of “ANDHRA PRADESH REAL ESTATE DEVELOPERS’ ASSOCIATION (APREDA)”, towards full payment.







       DECLARATION

I _________________________________________, do hereby declare that I will abide by the Aims, Objectives, Code of Ethics and the Bye-laws of the “ANDHRA PRADESH REAL ESTATE DEVELOPERS ASSOCIATION (APREDA)” and its duly resolved operations including that of the Arbitration Committee, to help create a congenial atmosphere, and to strive for the common benefit of the Real Estate Promoters/Developers of Andhra Pradesh.
Date: ______________________






        (Signature of the Applicant)

____________________________________________________________________________________________________ 







(FOR OFFICE USE ONLY)
Enrolled as a Life Member with effect from _______________________________ and the Membership Number allotted is _____________________________________________________________________________

         SECREATARY GENERAL


COUNTERSIGNED



TREASURER
       Date: __________________


      PRESIDENT



List of Required Documents for Membership:-

1. Letter of Introduction / Reference

2. Code of Ethics duly signed

3. Guidelines duly signed

4. Brochure of the running Project & its details.

5. Xerox copy of your company Registration Certificate.

6. Your Personal Profile

7. Your visiting card

8. 3- Colour photographs ( Stamp/Passport size)

      9.   Cheque/DD in favour if ‘APREDA’. 

----------

LETTER OF INTRODUCTION / REFERENCE
To 

The Governing Council,

A.P. Real Estate Developers Association (APREDA)

Flat No. 102, Tirumala Shah Apartments,

Yellareddyguda Road,

Ameerpet ‘x’ Roads, 

Ameerpet, Hyderabad - 500073.

Dear Sir,

I ______________________________________________________ Member of the A P Real estate Developers Association (APREDA) have pleasure in proposing Smt/Sri _____________________ for the Life / Annual Membership of our Association. He/She is personally known to me for the past ____ years, and in my opinion is a fit person to be admitted as a member of the ‘APREDA’. I accept the responsibilities developing on the proposed candidate under the bye-laws of the ‘APREDA’. The particulars furnished by the applicant in the membership application, are true to the best of my knowledge and belief. I request the Governing Council to consider inviting him/her to become a Life / Annual Member in ‘APREDA’.

Place: 

Date:






          



(Signature of the proposed)









Name in Block Letter: …………………………





         



Address: …………………………………………



 






  …………………………………………

                                


                                             …………………………………………

Smt/Sri _____________________________________________ is known to me and in my opinion is a suitable person for admission as a Life / Annual Member.

Place: 













___________________

Date:









         (Signature of the Seconded)









Name in Block Letters: …………………………









Address: ………………………………………









 
  ………………………………………...






COUNTERSIGNED

______________






                    _________________

Secretary General







                 President

CODE OF ETHICS DULY SIGNED

1. Obtain proper layouts from the concerned appropriate authorities i.e., HUDA/MCH/Town & Country Planning/Gram Panchayats etc and plan your marketing strategy. Do not do any Layout without obtaining permission from the appropriate authorities.

2. All promise made in the brochures and promotional literature to be adhered to as for quality and development as well as the time schedule mentioned. Do not give any promise/commitment in the brochures/advertisement/promotional material, which you cannot fulfil. Do not make any compromise on the quality of development work, but at the same time stick to the promised quality of development. Do not use the part/open/common areas for the purpose other than what they are originally provided for in the layout.

3. At initial stage, the total layout may not be developed but at least part of layout should be fully developed as model which can have unique new ideas to attract the consumers, who will get the confidence that the remaining layout will be also developed on the same pattern. Don’t do any layout without suitable/drinking water supply.

4. The customer should be allotted the plot number after receipt of reasonable payment of advance, as per mutually agreed Terms 7 Conditions.

5. Agents of good reputation to be appointed for marketing and keep a record of them with their photos by paying in time the commission as agreed to mutually. Don’t appoint inexperienced agents and don’t promise any commission beyond the limits, which you cannot pay in future and fulfil such commitments.

6. The plots must be allotted as per actual holding of land and availability of land i.e., no excess allotments of plots should be made. Don’t ever allot the plots/access to other than the original allottees, unless the contracts with the original plot allottees are cancelled based on the terms and conditions mutually agreed to. Don’t resort to sale of plots beyond actual holding, anticipating cancellations (or) hoping for the extension of the existing at a later date.

7. After sales service, from the customer point of view, all necessary precautions of security of land be safeguard till the Welfare Association/Society is formed. Collect a reasonable amount from the plots owners towards employment of Security Guards(s) to safeguard their plots in the layout to avoid any possible encroachment and legal complications at a later date. Don’t ignore to hand over the amount collected towards their Welfare Association/Society.

8. Keep an Up-to data record of all payments made by the customers from time to time, hoping them abreast with all day to day activities/developments promptly.

9. Obtain a Declaration from the customer’s right at the time of their booking a plot and make them well aware of all your terms and conditions, and also incorporate the same in your Application Form/Promotional literature suitably.

10. Maintain an up to date Register, Showing the date of Registrations, the names of individuals to whom Registration of plots are made, their contact address/phone numbers, together with their photographs. The name of their legal heirs/nominees be also endorsed there in suitably, along with the signatures and thumb impression of the plot owners and those who have registered. Don’t fail to hand over the full details of Registration particulars of each plot holder to the Welfare Association/Society, together with copies of supporting documents.

11. If you have to forfeit the advance amounts paid the customers, allotted with a plot and who are very serious defaulters and that should be strictly as per Terms & Conditions, mutually agreed to.

12. Do not take any arbitrary decision beyond the terms & Conditions agreed upon without intimating to the customer in advance.

----- XXXX ------






DECLARATION

I, ______________________________________________________, of 

  ___________________________________________________________ (Firms Name) do hereby declare that I 

shall abide by these “Code of Ethics”

Place: ___________________

Date: ___________________





(Signature of the Member)








Name in Full: ____________________________

ANDHRA PRADESH REAL ESTATE DEVELOPERS ASSOCIATION (APREDA)





GUIDELINES DULY SIGNED
Please ensure the following aspects, before entering into the Realty Business: -

1. Survey the market and find out if the land location selected in ideally suited for the realty business and the utility from the point of customers’ view from the experts in the field of Real Estate and Housing with Particular reference to the following :-

Whether rate is reasonable

Whether the coast (rate that come in, after developments, can be marketable or not) 

Whether the Budget Estimates/Source of finance suits or not.

Whether there is drinking water supply at source.

Whether the Survey Number(s) in which the land is purchased is physically traceable on the ground as per the village Map/Field Map.

2. Enquire from the concerned authorities viz HYDA/TCP/Land Acquisition Department, Revenue Department, Agricultural Land Ceiling Department/ULC Department etc, along with the Details of land, is Survey Number, and village, Mandal, the names of the land owners etc, whether that particular land is fit for doing the layout. Don’t purchase any land unless knowing fully well from the concerned authorities, to conform whether the land is free from all aspects, viz, legally, from ULC/Land Ceiling/Acquisition and so on.
3. Take legal opinion on the land proposed to be purchased, giving a paper advertisement in the leading dailies twice or thrice with a regular interval, to know if there are any legal objections/township rights, to ensure that he customer gets a clear titled property.

4. As far as possible, realty business without any partner is advisable. However, if it is so required, better do the business with such partners, who are experienced, reliable and dependable. Take valuable/upgrading suggestions from the experienced person and well wishers.

5. Name your Company/Firm and get it registered under the companies of Registration Act/Registrar Firms. Establish your Company at an ideally located place from the point of business activity so that it can be convenient from the administration point of view. Don’t resort to Realty business without getting the Company/firm Registered.

6. Take guidelines and practical suggestions from experienced persons who have already obtained such layouts.

7. Latest, unique and modern ideas to be implemented, so that the layout/construction will be aesthetic – environment, friendly and every attractive for the consumers.

8. Always uphold the credibility of your organization. Don’t resort to any malpractice whereby the credibility of the Company/Firm is shattered.

9. Prove that we do no wrong/injustice to our customers.

10. Developments proportionate to the amounts received/collected from the customers, after taking into account the expenditure on various heads viz., land payments, site development charges. Establishment charges, Agents’ commission and other miscellaneous charges etc and only then the estimated/workable profits on the over all project, along with the initial capital on land should be utilised for purchase of land/establishment of any other business/venture. Don’t divert the funds colleted under one project unless the sentence completed or surplus funds i.e., the profits and capital is available after all developments obligations are fulfilled.

11. Meticulous care and preservation of this Register be ensured and hand over the scene to the Welfare Association/Society, along with the Photostat copies of each of the individual mentioned there in and also sufficient link/land documents of the total layout, to avoid any legal complications at a later date. Don’t fall to hand over the full details of Registration particulars of each plot holder to the Welfare Association/Society together with the copies of the supporting documents.

------XXXXX------






DECLARATION

I, ______________________________________________________, of 

   ___________________________________________________________ (Firms Name) do hereby

 declare that I shall follow these “Guide lines”

Place: ___________________

Date: ___________________





(Signature of the Member)








Name in Full: ____________________________

PERSONAL PROFILE OF PROPOSED MEMBER











_______________
1. Name of the Member

:





| Affix Passport    |












|

     |

2. Date of Birth


:





|        Size             |












|                            |

3. Date of Marriage 


:





| Colour Photo     |












|______________|                         

4. Educational Qualifications

:







      a) Academic


:

      b) Technical


:

      c) Others, if any


:

5. Native Place


:

6. Size of the Family


:

      a) Name of the Wife/Occupation
:

      b) No of Children, showing 

           Their names & ages

:

7. Activities/Occupation of the 

    Member prior to joining the 

    Realty business


:

8. Date of Registration &

    Registration No. of your Firm
:

9. Contact Official Address

:

10. Contact Residential Address
:

11. Contact Phone No’s      (a) Cell: _________________ (b) Office (D): _________________




        (c) Office: ________________ (d) Residence: ________________

12. Details of successfully completed Ventures, since inception of the Company 

1st Venture

    
 (a) Name of the Venture
:

   
  (b) Location


:

    
 (c) Extent/Survey No’s
:


2nd Venture

   
  (a) Name of the Venture
:

    
 (b) Location


:

    
 (c) Extent/Survey No’s
:


3rd Venture

    
 (a) Name of the Venture
:

   
  (b) Location


:

    
 (c) Extent/Survey No’s
:


And so on. If number of ventures are there this information can be furnished on a separate sheet, covering the above details. Even if you would like to furnish any additional information, you may like to do so, by specifying whether it is HUDA/CTP/Gram Panchayat approved layout.

13. Present on going Ventures :


(a) Name of the Venture
:

(b) Location


:

(c) Extent/Survey No.

:

14. Achievements, if any, including the Forum cases may also be highlighted, by a separate sheet, if required. 

15. Future ventures, if any, planned/aimed at (if the vision is not confidential)

16. Attach any useful material/information, which you think useful for co-realtors.

17. Hobbies/Extra-curricular activities, if any

Enclosures: a) Stamp size photograph


        b) A separate sheet for additional information









(Signature of the Member)

